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10 JUPITER LANE, COLONIE, NY

Deal Size: $10,500,000

DuraVent

Description: After Tyler made contact with Duravent, through his exhaustive cold calling
routine, a need was identified by the client to expand their manufacturing and distribution
footprint to 150,000 square feet within the Capital District. A complete comparative analysis
was done comparing existing building options with new construction. This analysis took into
account not only financial components but also physical components that may affect work
force accessibility. The result was a relocation to an existing renovated 138,000 square foot
manufacturing facility and a 15-year lease term.

Client: DuraVent

14 Corporate Woods Boulevard  Suite 100 Albany, New York 518 465 1400
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Tyler Culberson, SIOR
Associate Broker

c: 518 857 0586

0: 518 465 1400 ext. 228
tculberson@naiplatform.com
tylerculberson.naiplatform.com

naiplatform.com


https://naiplatform.com
http://tylerculberson.naiplatform.com

